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What is a Lead 
Magnet? 

No one wants to think they can be bribed, but a Lead 

Magnet is a bribe.  It should be something so great that 

somebody will give you their contact information in 

exchange.  What would you exchange for your email 

address?

Why Do I Need 
a Lead Magnet? 

If you want to get email subscribers, then you need a 

great Lead Magnet.  You want people who are interested 

in the topic of your website or products so your Lead 

Magnet should reflect this.

What Content 
Should I Use for 
My Lead 
Magnet? 

How Long 
Should My Lead 
Magnet Be? 

What Format 
Should My Lead 
Magnet Be? 

Will My Lead 
Magnet Lead to 
Trust? 

Some people think that giving people lots of information 

is better.  However , this is far from true.  Your Lead Magnet 

should not be long or complicated.  It should give value 

that the recipient can act upon quickly and achieve a 

result.  It should not be a 2-hour video course that then 

takes 4 weeks to implement.

Your Lead Magnet should address 1 problem.  Identify 

some tips or tricks to deal with this problem.  It should 

be something that your audience wants and would pay 

for.  Swipe files, resource lists and cheat sheets are 

especially popular.

Your Lead Magnet must be downloadable so it must be a 

digital product.  It can be document or video format 

such as a mind map , checklist, podcast or eBook. Which 

types of current content does your audience like?

The aim of the Lead Magnet is not just to get email 

addresses, but to start building a list of people who trust 

you and are interested in what you say.  This is their first 

interaction with you and should lead to your subscriber 

trusting and liking you so they stay on your list.



Write a great headline 

Identify the problem this Lead Magnet will solve  

What type of Lead Magnet? 

Pinpoint 3 - 5 tips to resolve this problem 

LEAD MAGNET WORKSHEET 
Lead Magnet Working Title 

Cheat Sheet

Resource List

Tool KitReport

Handout

Audio

Video

Other



Can it be actioned quickly? 

Does it provide value? 

Will it give an immediate result? 

Is it specific? 

LEAD MAGNET CHECKLIST 

Does it address 1 problem? 

Does your Lead Magnet deliver on 1 promise only.

Does your Lead Magnet offer a specific solution to 

a specific problem.  It should not be vague.

Does acting upon your Lead Magnet provide a 

solution to a problem that can be immediately 

seen.

Does your Lead Magnet provide enough value and 

deliver results so your readers are happy to be on 

your list?

Will your Lead Magnet change the opinion of your 

readers so they are more inclined to engage with 

you in the future.

Will it lead to trust? 

Can your Lead Magnet be read and acted upon in 

a few minutes.


