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WELCOME
Dear Valued Reader, 

Welcome to the November 2014 edition of the Venue Market Spotlight. Just this week, we 
saw over $100bn in announced deals hitting market, proving once again that 2014 has been 
a revival year for the global capital markets. With deal activity booming across every sector 
and region globally, this month we have decided to focus the Spotlight on the increased 
activity dealmakers are seeing from private equity exits. 
 
Private equity exits have had a good run in 2014, with both the year-to-date value and 
volume of US exits already surpassing 2013 numbers. Nearly half of all deals in this year’s 
strong IPO market have been private equity backed, with 2014 being the first year ever 
that PE backed IPOs are set to surpass $100bn. In addition, for the first time since before 
the economic crisis, all three private equity exit channels – IPO’s, secondary buyouts and 
strategic sales – are concurrently at an all time high. But what exactly is driving this activity?
 
The current environment is conducive to the rise in activity given the recovering global 
economy, high company valuations, strong demand from strategic buyers for targets and 
a robust IPO market. Asia-Pacific IPO activity specifically has seen an increase in both 
deal volume and aggregate value following China’s lift of the 14-month IPO moratorium. 
Moreover, global PE exit deals valuing over $1bn have increased this year, accounting for 
over 50% of the total 2014 aggregate PE-backed exit deal value. 
 
At RR Donnelley, our Financial Services group takes pride in servicing deals of all types 
and sizes for the global private equity community. This year alone, we not only handled 
the majority of all IPOs, but we also serviced the largest IPO in history. With more than 500 
global locations and 60,000 employees, the top practitioners of the deal making community 
entrust us to service their deal teams throughout all phases of a transaction. 

Sincerely,

Tom Juhase
President, Financial Services Group
RR Donnelley
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FOREWORD
After a long period where private equity firms were unable to sell their 
portfolio companies, they finally have a wide open window of opportunity 
to exit their investments. For one, the healthier global economy means that 
private equity portfolios are worth more, and these firms can name their price. 
Given the abundance of capital chasing assets, it will not be hard to find willing 
buyers even at higher prices. It is not surprising then that all respondents in this 
month’s Spotlight agree that the number of exits will be increasing in the next 
12 months. 

Aside from the improving economy, respondents mention two major factors that 
are buoying up exit numbers: the strong demand from strategic buyers and healthy 
IPO market. It is no secret that corporate buyers have accumulated cash during 
the financial crisis and they have a renewed confidence to execute deals. The IPO 
market’s successful run has continued this year, and is expected to stay robust in 
2015. “The momentum of private exits will only increase from here as along with  
the economic recovery and increasing level of corporate buying even IPO market 
has opened up and investors are showing lot of interest in IPOs,” says a Europe-
based partner. 

Higher company valuations are a key factor here. Private equity firms can finally 
sell their portfolio companies at a price that would allow them to give back healthy 
returns to their limited partners. Respondents expect the TMT sector to have the highest 
number of private equity exits in the next 12 months, specifically citing the success  
of technology startups  and their high price tags. In terms of geography, respondents 
say that Europe will see the most exits just given that there are many private equity 
portfolios in this region that are past their maturity. The increase will be further driven 
by Europe’s recovering economy and improving company valuations.

There are many factors that contribute to the current auspicious environment for exits. 
Private equity firms have a full array of alternatives at their disposal to maximize the 
value in their investments. As an Asia-Pacific-based partner aptly says, “Private equity 
firms now have many exit options and they can choose the one that can give them the 
best value.” 

The healthier global 
economy means that 
private equity portfolios 
are worth more, and 
these firms can name 
their price.
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SURVEY
What do you expect to happen to the level of private equity 
exits over the next 12 months?

Survey respondents are expecting private equity exits to 
increase in the next twelve months, with a notable majority 
(67%) anticipating that the number of these transactions will 
significantly increase. One factor that is driving these firms to 
sell their portfolio companies is the improving global economy. 
“Private equity firms are anticipating a strong recovery and 
are stepping up their portfolio divestments,” says a Europe-
based managing partner. “Many private equity firms that made 
investments prior to the economic crisis are finding current 
conditions to be positive for exits.” Some private equity firms 
have held on to their portfolio acquisitions since 2007 and 
2008 and have been waiting for the opportune time to sell 
these assets. “Private equity firms have waited long to exit at 
a fair price and now that the economy is turning around, and 
investment activity is increasing, valuations have risen so these 
firms are now on the forefront selling their assets at a price they 
want,” a US-based partner said.                         

How much impact will the continued rise in dividend 
recapitalizations have on exit activity over the next 12 months?

Ninety-three percent of respondents believe that the continued 
increase in dividend recapitalizations will affect exit activity 
in the next 12 months, although almost half (46%) believe 
that this impact will be minimal. Dividend recapitalizations 
are deals where portfolio companies add debt onto their 
balance sheets to pay their shareholders, including their private 
equity sponsors, through a distribution of profits. This is a way 
for private equity firms to get back a part of their investment 
and return capital to their limited partners. Sometimes these 
recapitalizations are seen as alternatives to an outright sale 
or, in some cases, as a way to boost returns prior to selling 
a company. Respondents say that private equity firms — 
considering that the capital markets are now more than willing 
to fund dividend recapitalizations and all exit alternatives are 
currently wide open—are pursuing both options.

DIVIDEND RECAPS ARE ALTERNATIVES  
TO AN OUTRIGHT SALE 
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Which region do you expect to have the greatest number  
of exits over the next 12 months?

More than half of respondents (53%) believe that Europe 
will have the greatest number of exits in the next 12 months 
followed by Asia-Pacific (27%) and North America (20%).  
As the economy recovers and valuations climb, there is 
a stronger motivation for private equity firms to exit their 
investments. Respondents say that in Europe, the volume  
of exits will be higher because of the high number of private 
equity portfolios that are past their maturity. This trend will be 
easier for PE firms to find the right time to sell their portfolios. 
“European firms have been waiting for this moment when they 
could exit their investments and move on to new investments 
or return the capital to the investors. As the market gets better 
and valuations slowly improve, we will see significant exit 
activity in Europe,” says a Europe-based partner.  

SURVEY (CONTINUED)

Which sector is most likely to see the most exits over the next 
12 months?

Roughly two-thirds of respondents (67%) say the TMT sector 
is most likely to see the most exits over the next 12 months. 
According to a US-based partner: “Technology companies 
are in demand with investors due to the recent success of 
technology startups given their high valuations.” Another 
respondent, a US-based managing director claims: “The 
return of IPO activity will give significant opportunity for 
technology investors to sell and get the desired value from 
the exit.” After TMT, financial services (40%) and real estate 
(33%) are the next two sectors respondents expect to see  
the most exit activity.

HIGH VALUATIONS IN THE TMT SECTOR 
TO TRIGGER A RISE IN EXITS
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What are the greatest challenges that private equity firms will 
face in exiting their investments over the next 12 months?

A sizeable percentage of respondents (73%) cite the large 
difference bid-ask spread as the greatest challenge that 
private equity firms will face in exiting their investments in the 
next 12 months even though valuations have improved and 
demand for private equity portfolios has improved. “There 
is still a lot of difference in the price expected by the private 
equity firms and the price offered by the buyers. After waiting 
a long time, private equity firms do not want to settle for less,” 
says a US-based partner. Almost half of respondents (47%) 
cite macro-economic concerns as another factor that can 
derail exits from happening. Despite the recovering state 
of the global economy, there is still lingering unease about 
the stability of the financial markets, particularly in Europe, 
according to respondents.

VALUATION GAPS BETWEEN SELLERS  
AND BUYERS HINDER EXITS  

What will be the greatest drivers of private equity exits over 
the next 12 months?

Sixty percent of respondents say that the improving economy 
will be the greatest driver of private equity exits in the next 
12 months while over half (53%) state that the healthy 
demand from strategic buyers due to the revived M&A 
market will trigger many more private equity sales of their 
portfolio companies. Many private equity firms held on to 
their portfolios even after their maturity because they were 
not getting the required value for their investments, which 
are changing now as valuations become more favorable. 
Additionally, given the better conditions to exit, private equity 
firms that held on to their portfolios for a very long period 
of time “are now under pressure from the investors to return 
funds through exit,” a US-based investment banker says. 
Strategic buyers are also on the lookout for private equity 
assets. As a Europe-based partner says, “We are witnessing 
increased interest from strategic buyers looking at private 
equity buyouts as these companies are aggressively pursuing 
expansion into growth markets and these buyers are willing  
to pay a premium for the right assets.” 
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Private Equity Exits in the Room
Venue® data room: A special report

 Acadia Healthcare Company 
acquires CRC Health Group

October 29, 2014

Target: CRC Health Group, Inc.
Financial Advisor for Target: Citi
Counsel for Target: Ropes & Gray LLP 
Financial Advisor for Buyer: Jefferies LLC ; 
UBS Investment Bank 
Counsel for Buyer: Cleary Gottlieb Steen & 
Hamilton LLP 
Private Equity Firm for Seller: Bain Capital, 
LLC 
Industry: Medical; Health institutions

SumTotal Systems acquires Skillsoft
August 21, 2014

Target: Skillsoft

Financial Advisor for Seller: Evercore Partners Inc.

Counsel for Seller: Kirkland & Ellis LLP 

Financial Advisor for Buyer: Deutsche Bank AG 

Counsel for Buyer: Simpson Thacher & Bartlett LLP 

Debt Provider for Buyer: Barclays; Credit 
Suisse; Deutsche Bank AG; Morgan Stanley

Private Equity Firm for Seller(s): Vista Equity 
Partners

Industry: Computer services; Computer software; 
IT training; Application software products; 
Software development

Prestige Brands acquires 
Insight Pharmaceuticals

April 25, 2014

Target: Insight Pharmaceuticals 
Corporation
Financial Advisor for Buyer: Sawaya 
Segalas & Co., LLC  
Private Equity for Seller: Teachers 
Private Capital; Swander Pace Capital LLC   
Counsel for Seller: Kirkland & Ellis LLP 
Industry: Medical: Pharmaceuticals; 
Drug manufacture; Drug supply

ICF acquires Olson 
from KRG

October 21, 2014

Target: Olson
Financial Advisor for Target: 
Jefferies
Counsel for Target: Hogan Lovells 
International LLP 
Private Equity Firm for Seller: 
KRG Capital Partners, LLC 
Industry: Media; Advertising

Insight Venture Partners and GIC 
Special Investments Pte Ltd. acquire 

iParadigms, LLC, from Warburg Pincus 
LLC and Mason Slaine

June 2, 2014

Target: iParadigms LLC

Counsel for Target: Clifford Chance LLP; Willkie Farr 
& Gallagher LLP 

Private Equity Buyer: GIC Special Investments Pte 
Ltd.; Insight Venture Partners

Financial Advisor for Buyer: Credit Suisse 

Counsel for Buyer: Sidley Austin LLP; Goodwin 
Procter LLP 

Private Equity Seller: Warburg Pincus LLC 

Financial Advisor for Seller: Evercore Partners Inc. 

Industry: Computer software; Internet / ecommerce

Starr Investment acquires 
MultiPlan

February 17, 2014

Target: MultiPlan Inc.

Financial Advisor for Target: BofA Merrill Lynch; 
Credit Suisse; Dean Bradley Osborne; Goldman 
Sachs; LionTree Advisors LLC;  Raine Group LLC; RBC 
Capital Markets Inc. 

Counsel for Target: Simpson Thacher & Bartlett LLP 

Private Equity Sellers: BC Partners Limited; Silver 
Lake Partners 

Private Equity Buyer: Partners Group Holding 

Financial Advisor for Buyer(s): Barclays; JP Morgan; 
LionTree Advisors LLC

Counsel for Buyer: Kirkland & Ellis LLP 

Industry: Medical; Services (other)

Eastman Chemical 
Company acquires 

Taminco Corporation
September 11, 2014

Target: Taminco Corporation
Financial Advisor for Target: Morgan Stanley
Counsel for Target: Kirkland & Ellis LLP 
Financial Advisor for Buyer: Citi
Counsel for Buyer: Cleary Gottlieb Steen & 
Hamilton LLP; Jones Day
Private Equity Firm for Seller: Apollo Global 
Management, LLC
Counsel for Seller: OʼMelveny & Myers LLP
Industry: Chemicals and materials; Fine chemi-
cals—other; Petrochemicals—derivatives

American Securities acquires 
Learning Care Group

May 5, 2014

Target: Learning Care Group Inc.
Financial Advisor for Target: BofA Merrill 
Lynch; BMO Capital Markets
Counsel for Buyer: Kaye Scholer LLP   
Counsel for Seller: Debevoise & Plimpton LLP 
Private Equity Firm for Seller: Morgan 
Stanley Private Equity 
Industry: Services (other); Educational & 
Training Services; Other services

Sandvik acquires Varel
January 7, 2014

Target: Varel
Counsel for Seller: King & Spalding LLP 
Financial Advisor for Buyer: Morgan 
Stanley 
Counsel for Buyer: Morgan Lewis & Bockius 
LLP 
Private Equity Seller(s): Arcapita Bank BSC 
Industry: Energy; Industrial products and 
services; Exploration and drilling services 
and equipment; Industrial equipment and 
machinery; Oil and gas exploration and 
production

For more information:
Please contact your 
RR Donnelley Sales Rep.
Call 1.888.773.8379

Or visit www.venue.rrd.com
Venue demo (audio enabled):
https://Venue.RRD.com/Demo Deals. Done. Simple.
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ABOUT RR DONNELLEY

About Venue®

Venue® is a secure online workspace with a powerful feature-set and an intuitive 
design that allow you to easily organize, manage, share and track all of your 
sensitive information. Venue® data rooms provide complete control, ensuring that  
you can manage who has access to your data room, which documents they see,  
and how they can interact with those documents. 

Venue® data rooms are backed by RR Donnelley, a $10.2 billion corporation with 
more than 500 locations and over 55,000 employees worldwide. RR Donnelley’s 
total revenues are larger than all other virtual data room providers combined.  
We bring extensive experience to providing integrated communications services.

For more information regarding Venue®, RR Donnelley, or this report, please contact 
us directly.

Daniel Perez | Marketing Manager, Venue Data Room 
RR Donnelley | Financial Services Group | financial.rrd.com
255 Greenwich St. | New York, NY 10007 | Phone: 888.773.8379 
Fax: 212.341.7475 |venuecommunications@rrdvenue.com

RR DONNELLEY AT A GLANCE

 $10.2 billion 2012 net sales

55,000+ Employees
500+ Global locations

Nearly 125 Manufacturing 
locations

750+ Issued and 
pending patents

Nearly $1.2 
billion

Capital 
investments over 
the past five years

RR Donnelley is a global provider of integrated communications. The 
company works collaboratively with more than 60,000 customers worldwide  
to develop custom communications solutions that help to drive top-line growth, 
reduce costs, enhance ROI and ensure compliance. Drawing on a range of 
proprietary and commercially available digital and conventional technologies 
deployed across four continents, the company employs a suite of leading 
Internet based capabilities and other resources to provide premedia, printing, 
logistics and business process outsourcing services to clients in virtually every 
private and public sector. 
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